
 

 
We are currently looking for a dedicated person to join our team in Poland and start as soon as possible as:  

Sales Manager Aviation 
based in our Office in Warsaw 

       
Your Key Accountabilities & Responsibilities: 

 Account management across the full sales cycle (identification; acquisition; implementation; development and retention) 

 Develop and implement sales and market strategies to increase existing business and market share 

 Develop and implement sales procedures and policies in line with the industry best practices. 

 Ensure effective sales and market coverage and monitor performance data & KPI's pertaining to sales and revenue 

 Monitor and analyse sales figures and trends and prepare reports for management on sales and market growth results 

 Carry out market research, competitor analysis and benchmarking 

 Organise and support participation in fairs, events, seminars, road-shows and functions 

 Manage, implement and control of marketing budgets 

 Evaluate, initiate, implement and control all new direct sales activities aiming at improving the revenue and traffic results whilst being 

 Pro-active in contributing ideas on trends and developments towards achieving long and short term objectives 
 

Your Qualifications/Experience 

 Several years of work experience in all aspects of the airline and/or travel trade (outgoing) sales environment 

 Thorough knowledge of market place, travel trends and consumer behavior 

 Ability to negotiate with people at all levels 

 Ability to conduct statistical reviews and analyze results to improve operation methods and processes 

 Proficient in the use of MS Office skills (MS Word, Excel, PowerPoint). 

 Strong communication, negotiating and presentation skills 

 Ability to prioritize both in terms of workload and also in prioritizing which initiatives / actions will have the greatest business impact 

 Fluent spoken and written English 

 Excellent interpersonal skills and a pleasant, outgoing personality 
 

We offer you: 

 International team with global office network 

 High level of responsibility 

 Contract of employment with attractive monthly gross salary, overpayment according to skills and professional work experience. 

 

If you are interested, please send your CV to: mgrabowska@aviareps.com  
 

Please include the following statement in your application: "I hereby consent to processing by the advertiser of my personal data, included in my application 
documents, for the purposes to implement the recruitment process according to the act of 29 August 1997 on personal data protection(consolidated text: 

Journal of Laws of 2016, pos. 922). I also consent to processing of my personal data by the advertiser for the purposes of any future recruitment processes." 

AVIAREPS has more than 20 years’ experience in providing professional Passenger 
GSA services and tourism marketing to our clients. It is the world’s leading GSA and 
Tourism representation organization with 65 offices in 47 countries. Representing 
airlines as well as destinations, hotels, airports, cars, trains, cruises and other trade 
promotions, our 360° portfolio of services includes sales & reservation, marketing 
and PR.  


